JOIN Now! 


q There is satisfaction in being 
on friendly terms with our 
competitors and greater satis- 
faction in being able to get-to- 
gether with them in the in- 
terests of our common business. 


Q We are best able to do this 
as members of a trade associa- 
tion. Theretail feed trade has 
two such organizations — the 
Central Retail Feed Associa- 
tion in the Central Northwest 
and the Eastern Federation of 
Feed Merchants in the East. 


gq Mr. Feed Dealer: It's upto 
you to join your association 
now. Let’sall get-together for 
the greatest dealers’ year in 
the history of the feed trade. 


; 
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MUFACTUBLOS OISTAIBUTORS Quaker C ORS 
1: er Oat: CHICAGO. U.S. a. Oa 


CHIE CHICAGO. U. CHICAGO. U.S.A. 


The Company U. S.A. 


OF EDING Your ny \ LES 
| : 
ane 


For RAPID TURNOVER 
and 
REPEAT BUSINESS 


White Swan Flour 


F. A. RUENITZ, Presipenrt, 
SPRINGFIELD MILLING COMPANY, INC. 


SPRINGFIELD, MINNESOTA 


FROEDTERT GRAIN & MALTING CO. 


Grain Merchants and Elevator Operators 


Operating Elevators at Milwaukee, Winona, Minn., and Red Wing, Minn. 
Members of Leading Exchanges 


WINONA, MINN. PLANT 


Elevaior and Storage Capacity 2,500,000 Bushels 
Our prices are always in line 


Due to the fact that our operating expense is divided between our grain 
and malting departments 


Don’t fail to get in touch with us when again in the market 
We specialize in corn, oats, barley, poultry wheat. 


““We Ship What We Sell’’ 
Long Distance Phone Broadway 5600 ie: MILWAUKEE 
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Summer 
Specials 


Summer always brings 

increased demand for 
flour middlings and as 
usual the oldest and most 
up-to-date feed distribut- 
ing house in the North- 
west is ready to take care 
of your needs offering 


Snow’s Fancy 


Flour Middlings 


and 


Snow’s Fancy 


Durum Mixed Feed 
15% PROTEIN 


We believe Snow’s 
Fancy Durum Mixed 
Feed is not only equal in 
in quality but cheaper in 
price, than any other 
mixed feed on the market. 


Take advantage of the large 

and efficient E. S. Wood- 
worth Co. organization. With 
our elevator, warehouse, com- 
petent men in every depart- 
ment on the Chamber of Com- 
merce trading floor, intimate 
association with mills both local 
and outside of Minneapolis, no 
firm can serve you better. 


FOR 


Grain and Feed 


Mixed Cars 
Straight Cars 


E. S. 
Woodworth 
Company 


MINNEAPOLIS, MINN. 


BUY THE BEST 


"ARCADY DAIRY 


16% Protein 


“The Old Reliable 16% Feed” 


AND 


Full Line Arcady Wonder Feeds 


MADE BY 


a FARMS MILLING COMPANY 
CHICAGO, ILL. 


SOLD BY ALL GOOD DEALERS 


It’s THE COD LIVER OIL 


(in the mash) 
THAT MAKES ’EmM GROW 


ALES Chick Starter Mash is a money-maker for all 
dealers who handle it; because it satisfies their cus- 
tomers and is a big repeater. 


It’s Hales Chick Starter Mash season now and if you want 
your share of the profits to be made handling Hales Mash _ 
write at once for dealers proposition, prices and samples. 


Hales Chick Starter Mash contains Cod Liver Oil, the sun- 


light food. Cod Liver Oil supplies Vitamines A and D, 
a which every poultry man knows 
glitn§ are necessary for early developement 


and greater resistance to the com- 
mon diseases. 


HALES MILLING Co. 


FIRST AVENUE VIADUCT AND LAKE ST. 


MILWAUKEE 
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Volume Two 


August, 1926 
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Supply Needs Of Your Community 
~-And You Will Prosper 


Don’t Depend On Gambling For Profit; Give Your Customers Service 
And Charge Them For It; Be A Feed Merchant Not A Slot Machine 


RETAIL store is a_ place 
A where merchandise is sold to 

supply the needs of the com- 
munity. The owner of that store buys 
in quantities. He often extends credit 
to his customers and he does other 
things which his customers undoubt- 
edly appreciate. The difference be- 
tween what he pays for his merchan- 
dise and what he charges the customer 
for it is simply the merchants’ pay for 
the service he renders. 

In every community where livestock 
and poultry are raised a good retail 
feed store is a necessity. It should be 
just as much a mercantile enterprise 
as is the store which sells dry goods, 
clothing, shoes or hardware. The mer- 
chandising methods which make these 
stores profitable should be applied to 
the retail feed business. 

Feed Merchant Defined 

If the feed dealer figures that he is 
just running his business as a sort of 
convenience for livestock and poultry 
raisers and is buying and selling on 
price alone, he then. becomes a dealer 
in market quotations and falls far 
short of being a good merchant. 

On the other hand, when the feed 
store carries a good line of quality mer- 
chandise, including such standard pro- 


ducts as corn gluten feeds, dependable - 


mill products, oil meals, and a line of 
high-grade mixed feeds, he is handling 
manufactured merchandise and he then 
becomes a feed merchant. 
Don’t Be a Slot Machine 

Again when a feed dealer runs his 
store on the old-fashioned idea that 
everybody knows where he is and 
what he sells and that if they want to 
buy from him they will come to his 
store, he is then a little better than a 


By Roy B. Simpson 


slot machine. 

The progressive feed merchant 
knows his territory and his prospective 
customers as well as the customers 
who buy from him right along—week 
after week. He knows every man who 


This article was written ex- 
pressly for The Feed Bag by 
Roy B. Simpson, author of “The 
Gospel of Good Feeding” and 
former editor of Farm & Ranch 
and Chicago Drovers’ Journal. 
“The Gospel of Good Feeding” 
discusses practical feeding in a 
way that has made it a welcome 
addition to the libraries of thou- 
sands of feeders and feed deal- 
ers. Mr. Simpson is now head 
of the Simpson Advertising Co., 
St. Louis, which firm handles the 
advertising of the Associated 
Corn Products Manufacturers. 


duct of their business. 


makes his living in feeding a herd of. 


dairy cows, a commercial flock of poul- 
try or hogs and steers for market, but 
he also knows the family tow owner 
and the backyard poultry raiser. 
Personal Service Helpful 
The up-to-date feed merchant visits 
these people in their homes. He dis- 
cusses their feeding problems with 
them. He teaches the owner of a pet 
cow how to produce more milk with 
less feed. He shows the backyard poul- 
try raisers how to cull their flocks aid 
increase the average egg production of 
their hens. This is personal service of 
the kind that makes business. 
Four years ago a very progressive 
mixed feed manufacturer in the south 
got a real vision of this whole propo- 
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sition. At that time this concern was 
selling more than a thousand dealers 
two or three times a year. Not more 
than 100 dealers bought this line of 
mixed feeds exclusively. This small 
group of exclusive dealers made money 
month after month, while the other 900 
barely made ends meet. 
Service Idea Successful 

These dealers were shown how to 
give good service to their customers. 
They were introduced to modern mer- 
chandising methods, and were persuad- 
ed to adopt those methods in the con- 
As a result of 
this fine educational program more 
than 1,000 towns in the south today 
have a feed store that is not only a 
very profitable mercantile enterprise, 
but its owner is regarded as one of the 
most useful men in, his community. 

Any feed dealer can become a real 
merchant by first stocking his store 
with dependable feeding stuffs and 
then building up a reputation for help- 
ful service to the feeders of the coml- 
munity. Not only the commercial 
herds and flocks, but every family cow 
owner and backyard poultry raiser 
should become regular and profitable 
customers of the feed store, whose 
owner is performing a real service in 
building up the livestock and poultry 
interests of the community. 


HEWITT BROTHERS, Lock, N. 
Y., dealers, are installing new steel ele- 
vators, preparing for a brisk fall trade. 


GLENN H. FOOTE, Ransomville, 
N. Y., has completed installation of a 
Monarch corn cutting and grinding 
machine. This gives him a complete 
retail feed outfit. 
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Watertown-Jefferson Dealers 
Make Credit Pact 


EETING of the dealers in the 

M Watertown- Jefferson locality 

was recently held at the of- 

fice of the Globe Milling, 'Co., Water- 

town, Wis., for the purpose of discus- 

sing ways and means of solving the 
credit -problem. 

Dealers attending the meeting all 
agreed they were doing altogether too 
much credit business on feeds, partic- 
ularly considering the small margin of 
profit. After considerable discussion 
and debate on several plans, the deal- 
ers represented agreed to all offer at- 
tractive discounts for cash with the 
idea of gradually turning their business 
away from the credit proposition. 

The plan decided upon was approxi- 
mately as follows: Attractive cash dis- 
counts will be offered on all general 
lines. Prices given the farmers will 
be the charge price and they will all, 
at the same time, be advised of the 
cash discounts. The cash price, how- 
ever, will actually include the full line 
of profit which the individual firms be- 
lieve they should have on any partic- 
ular feed. This, of course, reacts) on 
the farmers to better advantage than 


if they were first advised of the cash 
price and later told of additional cred- 
it charges. 

The Watertown-Jefferson dealers al- 
so agreed to have all their invoices, 
statements and charge slips carry the 
notation that six per cent interest will 
be charged on all accounts after nine- 
ty days. The plan: will become .effec- 
tive August 1 and a second discus- 
sional meeting of the dealers will be 
held after the plan has been given ‘a 
fair trial. 

The following firms were represent- 
ed at the meeting: Prust & Buelow, 
Jefferson; Jaeger Milling Co., Water- 


town; William Caughlin, Clyman; 
Reeseville Elevator Co., Reeseville; 
William Frank, Jefferson; Robert Prie- 
we, Johnson Creek; Watertown Co-op- 
erative Exchange, Watertown; Univer- 
sal Co-operative Co., Lebanon; Mel- 
cher & Illig, Juneau; Farmers’ Co-op- 
erative Co., Watertown; Ixonia Farm 
Produce Co., Ixonia; Globe Milling 
Co., Watertown. 


PAUL CLEMMONS, sales repre- 
sentative of the Iowa Milling Co., Ce- 
dar Rapids, Iowa, was a recent visitor 
at the office of The Feed Bag. Mr. 
Clemmons was on a trip to establish 
jobbing connections for Iowa Milling 
Co. feeds. 


DEWEY V. HALES of the Hales 
Milling Co. has just returned ‘from an 
extended auto trip through the East- 
ern states. 


GRAIN AND FEED 


Sample Grain, Screenings, Etc. 


BLUE RIBBON 


RESULTS DETERMINE VALUE 
PROTEIN 16144%, FAT 6% 


BROOKS MILLING CO. 


MINNEAPOLIS =: =: 


BLUE 


Production. 


will keep Dairy Cows in con- 
dition for good Fall and Winter 


RIBBON 


GET OUR CONTRACT 


SWEET DAIRY FEED 


PLAN FOR FUTURE 


DELIVERY. 
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President McKercher’s First Letter 
To Retailers’ Association 


Direct Selling, Political Interference, Credit Are Big Problems 
Membership Drive To Boost Strength And Power To Serve Dealers 


By D. W. McKercher 


President, Central Retail Feed Association 


president of the Central Retail 
Feed Association, at the Milwau- 
kee meeting, June 22, and as this is 
our first year it means either success 
or failure. There is no reason why 
it should not be a success and a real 
benefit to all of us, but we must get 
every dealer in the Central Northwest 
to join and we must stick together. 
The officers of this organization are 
doing all they possibly can to get our 
membersh’p up to 100 per cent and it 
is up to every dealer, who now belongs 
to help. Every new member makes us 
that much stronger and gives us that 
much more money to work with, for 
it will take some money to finance the 
different things we are trying to do. 
We had about 125 good live dealers at 
the meeting and they realize that some- 
thing must be done—and mighty soon 
—or the feed dealer will be something 
of the past. 


I HAD the honor of being elected 


Troub'e with Politicians 


E seem to be a special target 

\ \ for the politicians who tell 

the farmer what he likes to 
hear, how the feed dealers are robbing 
him, and how they can save him. What 
they really want is to keep themselves 
on the state payroll, and they do it, 
and the farmer pays his share of that 
salary. 

Very few businesses are handled on 
a smaller margin of profit. 

We have so many things to contend 
with, which differ in different parts of 
the territory, that it is hard to tell 
which to start on. 

We had some very good talks at the 
meeting, explaining some of the points 
we are weak on—costs, credits, etc. 


Direct Selling Problem 


HE most general troubles seem 

I to be direct selling, state inter- 
ference, costs and credits. Di- 

rect selling probably is the most gen- 
eral trouble we have. With every le- 
gitimate dealer belonging to this as- 
sociation, the direct selling would au- 
tomatically cure itself as one of our 
speakers at the meeting told us, for 
the mills and brokers would soon be 
using this as a selling point, that they 
sold dealers only. I have seen some 


of the effects of this already as sev- 
eral manufacturers have told me they 
sold dealers only. We cannot stop 
them from selling direct but we can 
-tuy from firms who do not. 

In some counties, county agents and 
cow testers are urging farmers to get 
together and buy direct, and in these 
cases the home dealer seldom gets a 
chance to bid on the car. The Farm 
Bureau is getting pretty active in some 
parts of Wisconsin and the feed busi- 
ness is what they are after. 

That bunch of politicians, posing as 
the farmer’s friend and advisor, and 
know about as much about running a 
farm as the “Man in the Moon” (but 
know enough to keep on the state pay- 
roll) tell the farmer what he likes to 
hear and they fall for his bunk. Most 
of the farmers have to be told how 
some one is robbing him and the feed 
man is about the handiest one to lay 
it to. Every law they have passed to 
help the farmer so far, has hurt him 
instead of helping him. Feed: dealers 
want to see the farmer prosper, for 


JOHN HOFFMAN, feed dealer at 
Middleton, Wis., paid the boys on Mil- 
waukee ’change a visit. He reports 
that the crops are good in hig locality 
and that he will probably have some 
grain to ship this year, the first in 
several seasons. 


DON H. MIHILLS, head of the 
National Food Co., Fond du Lac, Wis., 
is building a new feed and flour ware- 
house at Oak street and Western ave- 
nue. He plans to conduct a’retail bus- 
iness at Fond du Lac, operating as the 
Mihills Feed Co. 


LEWIS KELLNER has purchased 
the interest of his brother, George 
Kellner in Kellner Bros., flour and 
feed dealers at Manitowoc, Wis. 


BUYS NEW TRUCK 
The Williams Elevator, Beaver 
Dam, Wis., has purchased a new one- 
ton Ford truck. The truck has been 
decorated in checkerboard fashion ad- 
vertising Purina line of feeds. 
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his business depends upon them. 
Cost Systems and Credit 


E expect to have several art- 

\ \) icles published in The Feed 

Bag on credits and cost sys- 
tems, in the near future. 

I think it would be a good plan if 
any of the members, who have tried 
out some credit system or cost system 
that worked out to advantage, to sub- 
mit it to The Feed Bag. It could be 
published and may help some other 
dealer. 

In conclusion, if we can not get 
$10.00 worth of good a year out of this 
association it sure don’t amount to 
much. Keeping out one direct ship- 
ment car will more than pay for this. 
It is up to every member to get his 
neighbor dealer to join. The larger 
the membership we have, the more 
power we will have to battle these 
wrongs that are being forced upon us. 

(Signed) 
D. W. McKERCHER, 
President, C. R. F. A. 


ISAAC ASDAHL, of Asdahl & Ne!- 
son, flour and feed dealers at 1231 
State street, Racine, Wis., died last 
month at the age of 51 years. 


A. E. MELCHER has sold his in- 
terest in the Melcher Lumber Co., 
Wild Rose, Wis., to his brother, O. 
J. Melcher, who will continue opera- 
tion of the company’s two stations. Mr. 
A. E. Melcher announced no plans for 
the future, but says he will probably 
retire from the feed and lumber busi- 
ness. 


WATCH YOUR PURCHASES 

Several dealers report having pur- 
chased corn from unknown concerns, 
and now that the cash market has ad- 
vanced 15c have been unable to get 
delivery. This again serves to em- 
phasize the fact that doing business 
with anyone who is unknown and has 
an office in his hat is usually mighty 
expensive. Buy from good reliable 
firms—there are many in the field. It 
may cost you a little more at times, 
but it is worth it. 
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Corn Gluten Feed is 
Manufactured by 
American Maize Products Co. 
New York and Chicago 
Anheuser-Busch, Inc. 


St. Louis 


Clinton, Iowa 
Corn Products Refining Co. 
New York and Chicago 
The J. C. Hubinger Bros. Co. 
Keokuk, Iowa 
The Huron Milling Co. 
Harbor Beach, Michigan 
The Keever Starch Co. 
Columbus, Ohio 
Penick & Ford, Ltd., Inc. 
Cedar Rapids, Iowa 
Piel Bros. Starch Co. 


Indianapolis, Indiana 


Decatur, Illinois 


Union Starch & Refining Co. 


Columbus, Indiana 


Clinton Corn Syrup Refining Co. 


A. E. Staley Manufacturing Co. 


A Live Seller For Live Dealers 


One ton of Corn Gluten Feed con- 
tains the best feeding portions of 
nearly four tons of Corn. It is nearly 
all digestible. 


Corn Gluten Feed in the Dairy 
ration makes more milk at a lower 
cost per gallon. 


Corn Gluten Feed makes better 


beef and more eggs—at lower cost for 
feed. 


During the present summer the 
consumption of this famous protein 
feed has broken all records for the 
pasture season. 


During the coming fall and winter 
the demand will surely be larger than 
the supply. 


Place your future orders for Corn 
Gluten Feed Now. Order from any 
manufacturer. 


Associated Corn Products Manufacturers 
Feed Research Department 
208 So. La Salle St., Chicago, Il. 
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THE FEED BAG 
HAS A BIRTHDAY 


With this issue, The Feed Bag 
starts its second year of service 
to the feed dealers of the East and 
Central Northwest. We entered the field timidly—awed by 
the great possibilities before us. We now start our second 
year, with more confidence, but with even greater sense of 
the tremendous task we are engaged in. 

The millers, manufacturers, brokers and jobbers have 
been well served by the group of journals long published in 
the interests of persons in the grain and milling trade, but 
the dealer—the man closest to the actual grower and ulti- 
mate consumer—was largely neglected before the advent 
of The Feed Bag. 

We have hewn straight to the line. We have paid little 
or no attention to the broker, manufacturer and miller. The 
Feed Bag is “The Dealers’ Paper” and we believe the dealer 
is the most important factor in the trade. It is most im- 
portant from standpoint of size for there are more dealers 
than millers, manufacturers and jobbers taken together. It 
is most important from standpoint of service rendered, too, 
for the millers, manufacturers and jobbers may grind away 
eternally but if the dealer does not handle their product 
their chances of getting it to the consumer are mighty slim. 

We have no axe to grind with the jobbers, manufacturers 
and millers. Our relations with these factors have been and 
we hope will always be friendly. We serve the dealer be- 
cause he needs service and in serving him, as the far-sighted 
manufacturers have already seen, we are advancing the en- 
tire trade in that we are making our dealer readers 
better distributors of flour, feed and allied products. 

There is no need to point to our accomplishments of the 
past vear. Our work in organizing the Central Retail Feed 
Association, our studies of feed grinding costs, flour sales 
data, ete., etc.; our campaigns against price-cutting and for 
better cost, credit and general business systems are well 
known. It is not for the young to look backward—and The 
Feed Bag is young. We are looking ahead. In our second 
year, even more than in our first, The Feed Bag will be 
found keeping pace and sometimes leading in the progress 
of our industry. 


THE FARM In a survey published by the Farm 
FLOUR MARKET Journal of Philadelphia, and entitled 

“Consumer Market for Flour’, it is 
estimated that 94 per cent of the farm families make their 
own bread and that the average annual consumption of 
country families is about 690 pounds per family. These fam- 
ilies consume about 33,000,000 barrels of flour annually— 
slightly more than 55 per cent of the total family trade and 
within about 2,000,000 barrels of the entire consumption of 
all commercial bakers of the country. 

In concluding the survey, it stated: “Farm families are 
the largest individual purchasers of flour. They buy 50 per 
cent more flour in a year than the average small town 
family and more than double the amount purchased by the 
big city families. The families which buy flour are obviously 
the purchasers who can be most effectively influenced by ad- 
vertising and. other promotion work.” 

The above facts, quoted from The Wheat Flour Milling 
Industry, Union Trust Co. booklet, endorses the judgment 
of the flour mills which have been consistent advertisers in 
The Feed Bag during the past year. They should also be an 
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incentive to the dealer readers of The Feed Bag to be more 
active and consistent in pushing their flour sales. The feed 
dealer, selling flour to his farmer patrons, is serving the 
most fertile flour market in America—the only remaining 
family trade of real consequence. 


FEATURES President McKercher’s first official mes- 
THIS ISSUE sage to the members of the Central Retail 

Feed Association is perhaps the most in- 
teresting single feature of this August number of The 
Feed Bag. What he has to say should be of vital import- 
ance to every retail flour and feed dealer in the United 
States. 

In connection with Mr. McKercher’s appeal for a dis- 
cussion of the cost and credit problem in the columns 
of The Feed Bag, we believe the report of the activities 
of the retailers in the Watertown district will also be in- 
teresting to readers of this issue. Plans similar to the 
Watertown proposition are being tried by groups of deal- 
ers in several localities. 

Mr. G. E. McMillen, eastern sales manager, Purina 
Mills, makes a valuable contribution toward a better com- 
mon understanding of the place of commercial mixed feeds 
in the feed industry. His article, taken from his address 
at the recent convention of the Eastern Federation of 
Feed Merchants, is a very fair presentation of the service 
factor in feed manufacturing. Read it slowly. You will 
be a better commercial feed salesman if you study what 
he has to say. 

Service merchandising, of course, is the dealers’ own 
greatest problem and the subject is ably discussed by Roy 
B. Simpson, author of “The Gospel of Good Feeding”. Mr. 
Simpson is one of the most progressive students of the 
feed industry in America. For continued success, every 
feed dealer must make a service station of his feed store 
and further articles on this great subject will be published 
frequently in future numbers of The Feed Bag. 


THE FEED BAG The Feed Bag is your paper and 
IS YOUR PAPER whenever you have anything in mind 
which you believe will be of interest 
to other dealers, please write and tell us about it. Tell 
us how you handle your credit problem, how you push 
flour and feed sales, how you figure costs, etc., ete. 

No matter how good our business may be, fundamen- 
tally it cannot be any stronger than the general condition 
of the trade. It is well to remember: “A chain is as 
strong as its weakest link”. If you have discovered a 
good way to do anything—share your knowledge. Un- 
doubtedly, you will help some other dealer and in return 
you may be helped by what still another dealer has to 
say. The Feed Bag invites letters on any and all sub- 
jects of interest to the trade. 

Incidentally, The Feed Bag also needs your help. Tell 
the salesmen and the firms you buy your supplies from 
about “The Dealers’ Paper’. Explain the work we are 
doing, the articles we publish. Tell them The Feed Bag 
is your paper, that you read it and like it, that any firm 
selling the retail flour and feed dealer can profitably ad- 
vertise their products in The Feed Bag. Every time you 
boost us you are helping to make “The Dealers’ Paper” big- 
ger, better and more interesting. 


Page Nine 


If you wish to make 


Prettier Cracked Corn 


than you ever saw, you'll buy a 


‘‘Eureka’’ Corn Cutter 


A TRULY WONDERFUL MACHINE 


We will gladly send you samples of steel-cut corn. 
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REPRESENTATIVES 


Wm. Watson, 515-—No. 111 W. Jackson Blvd., Chicago 
J. Q. Smythe, 3142 Bellefontaine St., Indianapolis, Ind. 
Bert Eesley, Box 363, Fremont, O. 
Special Sales Agents: Strong-Scott Mfg. Co., Minneapolis, Minn. 


Write for our No. 92 and No. 104 Bulletins 


S. HOWES CO., INC. 


BUILDERS OF ‘‘EUREKA’’ FEED MIXERS 


SILVER CREEK, N. Y. 
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Eastern Feed Banquet At 
Buffalo, N. Y. 


Who says the feed industry isn’t 
prosperous? Look at these fine fel- 
lows, and women too, all ready for 
the “eats” at the annual banquet of 
the) Eastern Federation of Feed Mer- 
chants held in the Hotel Buffalo, June 
24. We'll say they look prosperous! 


GEORGE AND ALVIN JOHN- 
SON, of the Johnson Seed Co., Oco- 
nomowoc, Wis., have purchased the 
Armour Grain Co. elevator, that city, 
and will use it as a storage house. 


GEORGE NELSON has purchased 
the Osceola Mill & Elevator Co. eleva- 
tor and potato warehouse at Ridge- 
land, Wis. He plans to remodel the 
plant and install a new feed grinder. 


HENRY BROTHERS, veteran feed 
dealers at Fond du Lac, Wis., have 
sold the property occupied by their 
flour and feed store at 149 South Main 
street, and will retire in two or three 
months. 


JIM KEEGAN, of Keegan Brothers, 
progressive feed dealers at Richmond 
Center, Wis., was a July visitor at Mil- 
waukee enroute home after a long va- 
cation trip through New York, Penn- 
sylvania, Ohio, Michigan and other 
states. 


H. N. VREDENBURGH, factory 
representative for Sprout, Waldron & 
Co., mill builders at Muncy, Pa., was a 
recent Buffalo visitor. He said con- 
ditions in the retail feed business of 
New York and Pennsylvania have been 
showing considerable improvement 
since the first of April and small grin- 
ders are doing extensive buying in 
corn cutters and poultry feed mixers. 
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Why Do You Sell Commercial Feeds 
We Answer The Question 


Service Manufacturing Successfully Improving Situation Of Feeder 
Makers Approach All Problems To Attain Greater Economy In Results 


E consider that there are three 
W links in this business of ours 

—one, the manufacturer; an- 
other, feed dealer and distributor, and 
the third, the dealer himself. While 
we as manufacturer and you as dis- 
tributors must consider and look to 
our welfare in order to continue our 
service, in the last analysis that third 
link, the feeder, is the backbone of our 
industry. Unless we can improve his 
situation and produce satisfactory re- 
sults for him, sooner or later we are 
bound to step out of the ranks to 
give place to those who can. 

Super-Feeder Example 

The plan on which the Purina and 
other responsible feed manufacturers 
have been built, and that which they 
are following with, I believe, increas- 
ing success and insight is, to do for 
the feeder just exactly what he would 
do for himself if he had the volume 
of business to justify the equipment 
and organization, and knew how to 
use it. 

Let us suppose the case of a feeder 
with thousands of animals to feed, who 
has the buying power, inclination and 
ability to put the thing across success- 
fully. I am supposing an intelligent, 
aggressive, and ambitious feeder, who 
will consider strictly economy of re- 
sults, coupled, of course, with condi- 
tion of his stock, who keeps abreast of 
the times and who will want to have 
the scientifically and economically best 
ration. What course would he pursue, 
and what are the chief factors which 
he would take into account in connec- 
tion with producing the rations for his 
animals. 

Strategic Location 

The first consideration would prob- 
ably be the location of his plant, the 
strategic location. Certainly he would 
wish his mill located where he could 
regularly purchase all necessary ingre- 
dients in sufficient quantities and of 
the right quality and right price at all 
times. Where shipping facilities were 
entirely adequate and convenient. 
Where it would be possible to quickly 
cover temporary shortages in certain 
ingredients, and where he could have 
a buyer on the local market—gain first 
hand information as to when it was 


By G. F. McMillen 


Eastern Sales Manager, Purina Mills 


advisable to purchase in quantities for 
future needs. 
Only Quality Ingredients 

This feeder of the many thousands 
of animals would be after maximum 
results at minimum cost and would 
wish to purchase only ingredients of 
the right quality. For this he would 


EALERS will all be in- 
%) terested in this discus- 

sion of the service feed 
makers now render the feeder, 
and the even greater co-opera- 
tion between manufacturer and 
the feeder prophesied for the fu- 
ture. As dealers, we must make 
sure that we are the agents in 
this co-operation. We must 
continually study and increase 
our capacity for service to the 
degree that will finally make us 
as vital to every community as 
the doctor and lawyer. The ar- 
ticle herewith is from Mr. Mc- 
Millen’s address before the re- 
cent convention of the Eastern 
Federation .of Feed Merchants. 


require not only the analysis tag on 
the bag but the results of many ex- 
perimental feeding operations, to know 
just what degree of fineness these in- 
gredients should be to produce maxi- 
mum results on a profitable basis. 
With his thoughts strictly on maxi- 
mum production at profitable cost 
basis this feeder, if he were in a posi- 
tion to find out, would learn first and 
foremost that there are many grades 
of these different ingredients on the 
market and he would require a very 
accurate and efficient system to insure 
proper quality of such ingredients go- 
ing into his feed mixers, which brings 
up another important factor which he 
would need to arrange for, and that 
is, to 
Test and Weigh Every Car 
There are many grades and varie- 
ties of gluten, corn meal, cottonseed 
meal, linseed meal, middlings, bran, 
molasses, alfalfa. I have in mind a 
dealer whose operations are on a good 
size scale, contracting for a large quan- 
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tity of cottonseed meal. When this 
cottonseed meal started to roll in it 
analyzed all right as to protein but 
was of such a grind and color that this 
dealer had to cancel his contract at 
considerable cost and secure cotton- 

seed meal from another source at a 

higher price to fulfill his contracts 

with his feeders. 

The chemical analysis tag upon a 
feed is necessary and important but 
it does not givel complete information 
as to its quality. The foiiowing illus- 
trations show how important it is for 
the manufacturer to have intimate and 
detailed knowledge of the source of 
feeds and methods used in preparations 
of various by-products. 

Meat Scrap 

Bought on protein guarantee may con- 

tain: 

(1) Hoof flour, valueless as a feed, 
which runs higher in protein than 
meat, and can not be detected 
by chemical analysis. To reveal 
its presence, special methods us- 
ing polarized light are necessary. 

(2) Stick, a glue like substance of 
high protein content but inferior 
feeding value. Not detected by 
chemical analysis and when fine- 
ly ground is exceedingly difficult 
of detection by any method. 

(3) Steel filings not removed by ord- 
inary magnetic separators. Spec- 
ial expensive equipment necessary 
to separate it. 

Cottonseed Meal 

Bought on protein guarantee, but its 
feeding value is dependent upon cer- 
tain other factors such as: 

(1) The quantity of oil left in the 
meal. In a damp season the 
seed on storage in large quanti- 
ties may heat, resulting in the 
oil becoming rancid. To over- 
come rancidity the manufacturer 
sometimes: adds a small quantity 
of caustic alkali. This of course 
decreases the palatability of the 
meal. 

(2) The presence of “gossypol”, a 
poisonous substance. It has been 
shown that seed grown in certain 
areas contains more of this than 
ordinary. 

(3) The temperature to which the 
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meal has been heated until it is 
more or less scorched and black 
in color. 


Alfalfa 

Chemical analysis reveals nothing as 
to vitamine content, upon which the 
feeding value of alfalfa for growing 
animals and dairy cattle, is largely de- 
pendent. Vitamine content can be de- 
termined in biological laboratory by 
feeding tests with small animals. 

Corn Germ Meal 

Usually bought upon the basis of the 
chemical composition but its suitable- 
ness for poultry fattening mashes de- 
pends upon its water absorbing pow- 
ers, which in turn are dependent upon 
the details of its manufacture. An an- 
alysis tag tells nothing as to its use- 
fulness as an ingredient of fattening 
mashes. 


Gluten Feed 

Its palatability dependent to a mark- 
ed extent upon the method used in its 
manufacture. Gluten feed is a by-pro- 
duct of the starch and corn sugar in- 
dustry. In making starch from corn 
the grains are first soaked in water 
containing sulphur dioxide. This sul- 
phur dioxide accumulates in the steep 
liquors which after more or less care- 
ful neutralization is evaporated to dry- 
vess. The dried residue left may or 
may not be present in gluten feed. The 
skill used in the process has a marked 
effect upon the palatability of the pro- 
duct. 

What chance has the average small 
feeder, and I might include the deal- 
er, to find out when he purchased 38% 
or 41% cottonseed meal at all what 
kind of meal it is. Some cottonseed 


FOR HAULING FEED, GRAIN OR COAL 


i 


HEIL DUMP 


OU will find that Heil Dumps cut down coal and feed de- 
livery costs. Heil Bodies are designed to suit your line of 
work. Made for all makes of motor trucks. Why not put dump 
bodies on the trucks you are now using--it is a profitable proposition. 


The Heil dump body shown above has a capacity of 60 cu. ft. 
It is fitted with hinged sides and a coal door with bagging hooks. 
Equipped with the Heil Underneath Hand Hoist. 


Catalogue 140 describes Dump Bodies for heavy duty trucks. Bulletin 158 
describes light weight models. Send for them today. 


ne HEIL co. 


1345-56 Montana Ave. 


Milwaukee, Wis. 


Telephone—Orchard 7520 
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BODIES 


meal that will come up to guaranteed 
analysis has been spoiled either in 
crops at harvest or during the process 
of making oil, and the protein is not 
nearly so available as in other grades. 

It frequently happens that the ma- 
terial in the bag is not up to the an- 
alysis tag. This is true far more in 
the case of raw material shipped to 
small concerns and direct to feeders 
than it is with the larger manufactur- 
ers. With his known facilities for test- 
ing and grading, few producers and 
shippers of raw materials would know- 
ingly ship off-grade cars to the larger 
manufacturer, because of the knowl- 
edge that they would be rejected and 
the large manufacturer in this way de- 
velops better sources for the securing 
of his raw materials. 

(Continued Next Month) 


Froedtert Opens New 
Minneapolis Office 


Froedtert Grain & Malting Co., Mil- 
waukee, has opened a branch cash 
grain office at Minneapolis, according 
to announcement by Walter Rice, 
manager of the Froedtert grain de- 
partment. 

The new Froedtert office will be lo- 
cated in the Corn Exchange building, 
and in charge of M. E. Grant. Mr. 
Grant has had more than fifteen years 
experience in the grain business, hav- 
ing formerly been associated with 
Donahue-Stratton Co., Milwaukee, and 
more recently with Van Dusen-Har- 
rington Co., Minneapolis. 

Froedtert Grain & Malting Co. plans 
te conduct a general merchandising 
business from its Minneapolis office 
n.uch the same as it now conducts from 
the Milwaukee grain office. General 
offices of the company are maintained 
at 33rd avenue and' Grant street, Mil- 
waukee, and the grain department 
headquarters are located in the Mil- 
waukee Chamber of Commerce. The 
company operates elevators and malt 
houses at Milwaukee and Red Wing 
and Winona, Minn. 


The 


Hadden Grain Co. 


300 MITCHELL BUILDING 


4 4 YEARS IN THE 
; GRAIN TRADE 
at MILWAUKEE 


ORDERS FOR FUTURE 
DELIVERY SOLICITED 


Phone Broadway 642 
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New Ford And Editor Visit Mills 
Along Nearby River 


Dealers Not As Busy As On Former Trips During Grinding Season 
Bad Dreams At Night Blamed On Visit To Fox Farm Near Grafton 


By David K. Steenbergh 


E’VE started our travels 
W again, and in our own car. 

You'll all remember we for- 
merly “hooked” a ride or borrowed a 
car, but now we captain our own ship 
a new Ford coupe. 

The Ford was only four days old 
and had traveled just 
over 100 miles when we 
decided to steal a day 
away from the office 
and visit a few dealer 
readers of The Feed 
Bag. It was necessary 
to drive the mow car 
slowly, so we couldn't go far, but we 
knew we would enjoy seeing the coun- 
try mills along the Milwaukee river. 


Visit Thiensville Mills 

“Do you think we'll ever get there?” 
Our company became impatient and 
passed sarcastic comment occasionally 
as we plodded along about 18 miles 
an hour. At last—according to our 
passenger—we reached’ Thiensville 
where we made our first stop at the 
Thiensville Mills. 

J. W. Schaeffer and his partner O. 
R. Liebschur greeted us at the wide 
doorway of the stone-walled mill. We 
had met Mr. Schaeffer at the conven- 
tion and he introduced us to Mr. Lieb- 
schur, a jovial miller of the sort often 
pictured on covers of The Northwest- 
ern Miller. 


“Closed for Convention” 


The partners told us an interesting 
story. Mr. Schaeffer was to attend the 
first convention while Mr. Liebschur 
tended the business and at the second 
convention the schedule was to be re- 
versed. Now, Mr. Liebschur says, Mr. 
Schaeffer refuses to miss a_ single 
gathering of the Central Retail Feed 
Association and, as he himself will not 
stay home any more, prospects are 
that the mill will be closed during the 
convention next year. 

The Thiensville mill is a five-story 
building towering above the other 
structures in the village and permit- 
ting a good view of the surrounding 
country from its windows. The build- 
ing houses a rye mill and a grinder, 
both operated by water-power, and has 
ample storage space. It is one of the 


cleanest mills we have visited to date. 

Most farmers have long ago discard- 
ed their fanning mills but Mr. Schaef- 
fer and Mr. Liebschur are reluctant to 
take down an old German sign hang- 
ing in their mill which says: “Die 
Frucht zum Schroten Mus Geputct 


Sein. 


Clean Your Grain.” 


Pollow Patching Tire 

We reached Cedarburg, the next vil- 
lage, about noon and stopped at the 
Pantry for lunch. The Pantry is a 
large spacious restaurant of which Ce- 
darburg can well be proud for it would 
be an asset to many much larger cities. 

Charles Pollow was patching a tire 
when we entered the office of the Ce- 
darburg Supply Co. “Fine business, 
this,” we “when a feed dealer 
has time to patch tires during business 
hours.” Mr. Pollow laughed and in- 
vited us to be seated. “Don’t often 
have time to sit down,” he admitted. 

Gluten Feed Popular 

The Cedarburg Supply Co. was or- 
ganized as a co-operative company and 
purchased its present plant from John 
Dunne about five years ago. Mr. Pol- 
low has been manager from the very 
start and under his guidance the com- 
pany has avoided many of the pitfalls 
common to less ably managed co-oper- 
atives. 


said, 


The company now enjoys a large 
business among the farmers of the 
community. Gluten feed is in particu- 
lar demand by its trade and fifteen 
cars of this single feed were handled 
last season. Since the first of the 
year Mr. Pollow has handled eighty 
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cars all told which is a good gain 
over the same period last year. 


Handle Varied Lines 

In addition to serving the commu- 
nity as manager of the Cedarburg 
Supply Co., Mr. Pollow is clerk of 
the town ofi Cedarburg. J. G. Blank, 
secretary of the Cedarburg Supply Co. 
who came into the office while we 
were there, is also secretary of the 
Cedarburg Mutual Fire Insurance Co. 
He suggests that the Central Retail 
Feed Association even- 
tually enter the fire in- 
surance business. 


“The reason we are 
making good here,” Mr. 
Pollow explained, “is 
due to the fact that we 


handle a diversified line. 


In addition to feed 
stuffs we sell cement 
and building supplies, 


fence posts and coal. We are continu- 
ally expanding and when feed moves 
slowly we sell coal, etc. 

_“We have enlarged our plant sev- 
eral times in the five years we have 
been here and recently we purchased 
more trackage on which we plan to 
build additional coal sheds and _ fur- 
ther enlarge our warehouse. We do 
not have a grist mill, but have con- 
sidered the advisability of getting one 
several times.” 


Columbia Mills Sold 

Leaving Cedarburg we passed the 
historic and _ picturesque Columbia 
Mills, no longer operating as a feed 
station. The Columbia Mills are now 
owned by the Cedarburg Wire & Nail 
Co., and the water-power which; once 
ground flour will soon be making nails. - 

There are two large fox farms on 
the highway between Cedarburg and 
Grafton and we sought and obtained 
the privilege of driving through one 
of them. We counted hundreds of 
foxes basking on the roofs of their 
little huts inside the wire screens. 
Fox fur may be beautiful but the ani- 
mals are not. They are cat-like, hun- 
gry-looking, wiry beasts with intelli- 
gent but untrustworthy faces. One 
of the caretakers told us there were 
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approximately 3,000 fox on the ranch. 
We Dream of Foxes 

That night we dreamed of foxes. 
You remember the story of the Pied 
Piper of Hamlin, how he marched out 
of town leading a flock of rats that had 
troubled the village for many years. 
We dreamed we were the Pie-eyed Ed- 
itor of The Feed Bag leading a mob 
of foxes out of Grafton, going as fast 
as we could but gradually losing our 
lead. 

Kroehnke Bros. Milling Co. operates 
one of the largest country mills we 
have ever visited at Grafton, Wis. The 
mill is located on the bank of an active 
river and has plenty of water-power 
available at all times, usually selling 
surplus current to a power company. 


August Kroehnke was present when 
we made our visit and explained that 
the mill was idle for annual repairs 
but that he had shipped a car of dark 
rye flour the day before. 
Fish in Mill Race 

In addition to the large process mill, 
the spacious stone building houses a 
midget mill, which is used for grind- 
ing rye graham and whole wheat flour, 
and a Sprout-Waldron grinder. Mr. 
Kroehnke showed us through the mill 
and warehouse’ and in return 
showed him our new Ford coupe. We 
feel guilty every time we show our 
coupe—Fords are so different. 

Kroehnke Bros. Milling Co. also op- 
erates the Concordia Mills at Hamil- 
ton, about six miles from Grafton. 


Buy 
PURITAN BRAND 


The Genuine Live Reef 


CRUSHED OYSTER SHELL FOR POULTRY 
Packed in new 100 lb. burlap bags. 


CHICK, MEDIUM and COARSE Grades 


Quality and Service Unsurpassed 


All Goods Guaranteed 


The Crushed Oyster Shell Company 


BILOXI, MISS. 


BY DISPLAYING OUR [ Jn”? 
SPECIAL INTRODUCTORY Net Up 


Backed by National Advertising 


Perfection Dog Food 


Has proven a very desirable and profitable line 

for Feed Dealers. It is seasonable every month 

in the year and every sale means a repeat—cater 
to the Dog Owners. 


UNLIMITED OPPORTUNITIES 


are possible in developing this line of business. 
V rite today for our attractive Dealer’s propo- 
sition and full information about Perfection Dog 


BY 
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Food—the Food that ‘‘Feeds the Champions.’ 


PERFECTION FOODS CO. 


BATTLE CREEK 


Dept. 22 MICHIGAN 
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William Aberwald, manager of the 
Concordia Mills, has been having con- 
siderable trouble recently with dead 
fish which must be raked from the mill 
race in ofder to keep the mill running. 
The fish are dying by the wholesale 
as the result of pollution of Cedar 
Creek by one or another of the in- 
dustries using its water power. The 
condition is characterized as a menace 
to the health of the community and 
the state is now conducting an investi- 
gation. 
Deacon Washington Klein 

From Grafton, we continued on to 
West Bend where we discovered Wa- 
shington Klein, manager of the West 
Bend Farmers’ Co-operative Exchange, 
watching the exodus of girls from the 
leather goods factory across the street. 
We sat down with him, for as Wash- 
ington is a deacon of his church we 
feel that it is safe to emulate him in 
whatever he may do. 

Mr. Klein has started the foundation 
for an office and flour room addition 
to his warehouse building. It, will give 
him much needed additional office 
space where some of his customers 
will be able to thaw out around! the 
stove this winter without blocking his 
efforts to wait on others. Perhaps we 
will have occasion to sit around the 
stove one of these days ourselves. 

No Dealer at Saukville 

We were now pretty far from Mil- 
waukee for an 18-mile-per-hour Ford 
and it was getting late in the day so 
we started for home, stopping at Sauk- 
ville enroute. There is no established 
feed dealer at Saukville and although 
the grocer handles a limited amount 
of bran and middlings the largest sup- 
plies are received in co-operative cars 
handled by a loose farmers’ organiza- 
tion. 

The speedometer registered the 200th 
mile just outside of North Milwaukee. 
The new Ford had been initiated into 
its first country trip. Before fall it 
will have traveled thousands of miles 
and stopped at hundreds of feed stores. 
Perhaps, we'll see you next. 


Established 1880 


PAINE, WEBBER 
& COMPANY 


Members 
NEW YORK STOCK 
EXCHANGE 
CHICAGO STOCK 
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BOSTON STOCK 
EXCHANGE 
DETROIT STOCK 
EXC GE 
NEW YORK COTTON 
EXCHANGE 
CHICAGO BOARD 
OF TRADE 
94-100 MICHIGAN ST. 
Telephone Broadway 8700 
MILWAUKEE 
E. J. Furlong, Resident Partner 
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Prepared by the Minneapolis branch office. 
ay, Feed and Seed Division, Bureau of Agri- 
cultural Economics 


HE mill feed market is holding 
| its recent advance fairly well, 
although the market undertone 
has been slightly easier during the last 
few days. Mill selling pressure in the 
Northwest is practically absent but the 
jobbing trade have recently been dis- 
posed to offer their holdings a little 
more freely with the result that there 
has been more feed offered for sale 
than during the brisk advance of a 
few weeks ago. However, prices do 
not have to be cut much, to again 
start trading between jobbers as many 
operators are still bullishly inclined 
and are ready to absorb holdings when 
offered for re-sale by those that are 
inclined to let them go. The result* 
is a very stubborn market in} spite of 
only a passing interest on the part of 
the consuming trade. 
The eastern markets have _ been 
quiet although inquiry the fore part of 
the previous week indicated that sup- 


plies in eastern distributing channels 
were undoubtedly low. Bids from Bos- 
ton the fore part of last week averaged 
close to the full western quotations, al- 
though bids at present on lakeport stuff 
ran about 50c below what jobbers are 
holding at. 

As previously stated, northwestern 
nulls have not found it necessary to 
press the market to any extent as 
mills claim to have sufficient feed 
booked ahead to run them well into 
August. On account of spring wheat 
being so much higher than winter 
wheat, it is doubtful if there will be 
much mill pressure from the north- 
western territory, and with the bulk 
of the flour business being done with 
southwestern mills, any additional mill 
selling pressure will undoubtedly come 
from that source. It seems to be the 
consensus of opinion in trade circles 
that northwestern mills have hedged 
considerable of their feed against flour 
sales while southwestern mills are cre- 
dited with holding a sizeable amount 


of their feed on their own books. 

The fresh strength recently in the 
corn and oat market has had a ten- 
dency to again make holders confident 
of their position and a strong to firm 
market on mill feeds is expected the 
rest of the summer in the western 
markets. The Minneapolis market has 
recently been called upon to furnish 
mill feeds and screenings for shipment 
west of here on account of the general- 
ly poor condition in, all feed crops. 

The linseed meal market also re- 
mains firm with the consuming demand 
unusually good for this time of the 
year. Production in the northwest is 
expected to remain around 2,000,000 
pounds per week until the new crop 
is available. Twin City mills are well 
sold up for the rest of July and the 
first ten days in August and the most 
attractive prices at the moment are 
made by re-sellers. 

Cottonseed meal market holds stea- 
dy and has shown little price change 
within the last few weeks although 


“Tust the Cream of the Wheat’’ 
That’s why— 
Your Trade Will Like 


FLOUR 


Bread—Baked With CREMO FLOUR—Has Real Wheat 
Flavor—It Always Tastes Like More—Builds Bigger Business 


MIXED CARS 


We can Ship CREMO 
in Mixed Cars with 
Bran and Middlings. 
Prompt Service. Write 
for our Quotations. 


CROOKSTON MILLING COMPANY 


MERCHANT MILLERS 


CROOKSTON, MINN. 
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Join The New Feed Dealers’ Association, Today 


COMMERCIAL DISCOVERIES IN ANIMAL 
FEEDING 


By SHERMAN T. EDWARDS 


ROGRESSIVE feed manufacturers 

and everyone interested in the Higher 
Science of Animal Feeding should have a 
copy of this new book by Sherman T. 
Edwards. Sent postpaid for $1.00. 


MAIL YOUR ORDER TODAY. 
S. T. EDWARDS, 110 S. Dearborn St., Chicago, III. 


DEPT. 20 


If you want a feed that will make you 


<a friends and money, sell 
ITA 


Queen Wheat Feed. 


Queen is a dual feed. 
Can be fed to both Dairy 
Cows and Hogs. 


Our feeds are sold direct to 
dealers. One dealer in a 
town. 


= WHEAT FEED 


‘Wheat Low Grade Flour, Red Dog, Middlings 
as Bran, Screenings not exceeding mif run — 
— CRUDE PROTEIN 15.7% 


CRUDE FIBRE - 
ST. PAUL, MINN. 


Can furnish QUEEN in straight 


SS Office 315 Corn Exchange ~~ or mixed cars with CHERO- 
(< MINNEAPOLIS, MINN. 2 KEE PURE BRAN or CHE- 
= 


ROKEE MIDDLINGS. 


L. TEWELES SEED 
COMPANY 


MILWAUKEE, WISCONSIN 


DISTRIBUTORS OF THE CELEBRATED 


Badger Brand Seeds 
and Seed Corn 


WRITE FOR SAMPLES AND WEEKLY QUOTATIONS 


THE LEADING SEED HOUSE 
IN THE NORTHWEST 


For 60 YEARS 


Page Sixteen 


THE FEED BAG—AUGUST, 1926 


stocks in crushers’ hands are large. 
On July first these stocks were nearly 
three times as large as last year at this 
time and totaled 232,238 tons. 

Production of gluten feed has been 
heavy but with higher corn market 
and deterioration in pasturage condi- 
tions, the market is held firm. Pro- 
ducers are quoting August shipment 
with prices guaranteed against decline 
to date of arrival. 

The hominy market is sharply high- 
er with supplies practically unattain- 
able. Mills are well sold up from 30 
to 90 days with mosti of them behind 
on shipments at the present time. 

Feeds today, July 26, are quoted on 
the Minneapolis market as follows: 
Standard bran, $22.75; pure bran, 
$23.25; standard middlings, $23.50; 
flour middlings, $28.00 to $28.50; red 
dog, $32.00 to $33.00; 34% linseed 
meal, $48.00. 


JOHN J. JOUNO, manager of the 
feed department, Donahue-Stratton 
Co., Milwaukee, journeyed to Chetec, 
Wis., with a fishing party the middle 
of July. Mr. Jouno reports ‘that fish- 
ing was not particularly good, 


JOE STRAUB, manager of the 
Farmers’ Elevator Co., Lomira, Wis., 
just returned from a two-weeks’ trip 
through Minnesota, the Dakotas, Iowa, 
Nebraska and Illinois. Conditions in 
North Dakota are very poor. Mrs. 
Straub accompanied Joe on the trip. 


WALTER MANN, enthusiastic re- 
presentative of the Minneapolis Mill- 
ing Co., Minneapolis, spent several 
days in Milwaukee. -Walter reports 
that he is doing a good business as 
usual. 


GEORGE DUVALL, of the Kewau- 
nee Grain Co., Kewaunee, Wis., came 
down to Milwaukee to investigate the 
strong corn market. Mr. Duval is a 
sincere booster of his community, and 
the peninsula has much to yell about. 


MARTIN’S 
CALF FEED 


IS STILL THE BEST 
and HAS BEEN FOR 
25 YEARS. 


Write For Prices. 


MARTIN CALF FEED CO. 
MINERAL POINT, WISCONSIN 
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Classified 


FOR RESULTS—Place your want ad 
in The Feed Bag—the only strictly feed 
retailers publication. Rates on appli- 
cation. 


PARTNER WANTED 
PARTNER WANTED in established busi- 
ness of milling flour and feed, y sevens grain and 
wholesale business. Will ig 
in other property. HAWARDEN ROLLER 
MILLS & ELEVATOR, Iowa. 


age FOR SALE OR TRADE 

25 Y Fairbanks-Morse Engine, 
25 Marvel Mill and all mill 
equipment. Would exchange for small farm. 
ORRIN ECHELBERRY, Blue Rock, —., 


FEED SALESMAN 
First class man to sell well known, high 
quality, medium priced line commercial feeds, 
with some established business, in Michigan. 
Must be experienced. Write 81B, c/o THE 
FEED BAG, 86 Michigan Street, Milwaukee. 


FOR SALE 
Grist Mill—Doing good business. Water 
power, also electrical machinery. Adjoining 
residence included. Fine dairy section of 
Northern Illinois. ORANGEVILLE MILL, 
Orangeville, Ill. 


POSITION WANTED 
A good live conservative young man is avail- 
able for the retail feed and grain busivess. Has 
had considerable experience in retailing many 
lines, including livestock, farm machinery, flour. 
Can furnish references and might put some 
money in a good proposer. For appointment, 
write K81, c/o TH ED BAG, 86 Michi- 
gan Street, Milwaukee. 


FOR SALE 
One 60-70 horse power Leffel Turbine Water 
Wheel, included. In fine running 
order. WONEWOC MILLING CO., Wone- 
woe, Wis. 


Wuen 1n MINNEAPOLIS 
STAY AT 


| New Nicollet 
Hotel 


OPPOSITE TOURIST BUREAU 
ON WASHINGTON AVENUE 


The Northwest's Finest Hotel 
600 ROOMS WITH BATH 
OR CONNECTING 
Every room an outside room 
Largest and Finest Ballroom in the 


Northwest 

RATES 
68 Rooms at......... ....... 2.50 
3.50 
4.00 

Suites and Special Rooms at 
6.00 to $9.00 


MAIN DINING ROOM 
COFFEE SHOP 


Three Blocks from Both Depots. 
Retail Center and Wholesale Center. 


W. B. CLARK, Manager 


Mention The Feed Bag When Writing Advertisers 


BUERGER COMMISSION CO. 


510 MITCHELL BUILDING . MILWAUKEE, WISCONSIN 


Established for over 30 years 


IF IN THE FEED CALL 
MARKET FOR BROADWAY 2017 


HERMANN DEUTSCH 


MANAGER FEED DEPARTMENT 


Your consignments solicited, BARLEY especially. 


IMMEDIATE SHIPMENT 
MIXED CARS 


Pure Bran Middlings 
Flour Midds Red Dog aes 
34% O. P. Oil Meal pa yy 
Straight or Mixed Cars sensei 


“Get Acquainted with Our Sudden Shipment Mixed Car: Service” 
NORTHWESTERN FEED CO. 
John E. Geraghty, President Maurice J. Beaubaire, Secretary 


511 Metropolitan Bank Building 
MINNEAPOLIS 


COTTON SEED MEAL 


NUT AND PEA SIZE CAKE 
ALL GRADES 


Quoting spot and 
future shipments. If 
you are not getting 
our quotations we are 
both losing. Send 
name for market let- 
ters. 


Registered in All States 


MARIANNA SALES CO. 
MEMPHIS, TENN. 


Quality and Service Guaranteed 
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Every Member Get A Member, That’s Our Slogan 


CAHILL GRAIN & PRODUCTS CO. 


Feed--Grain--Screenings 
CHAMBER OF COMMERCE 
| MILWAUKEE 


BROADWAY 3682 


Eating is a Science 


What is eaten, as much as anything else, determines the 
health and happiness of the family. So it is with your 
flock of poultry. Darling's Meat Scraps will make your 
chicks happy, strong and thrifty growers, and insure heavy 
egg yields from the older birds. 


Because you are particular in choosing your own food, 
exercise the same care in selecting feed for your poultry. 
Prominent poultrymen and dealers everywhere recommend 


DARLING’S MEAT SCRAPS 


The Standard of Quality 


State Distributors 


LaBUDDE FEED 
& GRAIN CO. 


MILWAUKEE 


DARLING & COMPANY 
UNION STOCK YARDS 


CHICAGO 


Honesty 

EXCELLENT SERVICE 
RIGHT PRICES 

| RELIABILITY 

\ INTEGRITY 

CUSTOMERS SATISFIED 
KNowN WORTH 


100% FOR THE DEALERS 


HERRICK FEED COMPANY, INC. 


WHOLESALE FEED SHIPPERS 


HARVARD :-: ILLINOIS 
PHONES 135 and 118 


CEREAL GRADING 
COMPANY 


GRAIN MERCHANTS 


Orders for corn, oats, rye, 
barley, milling or feed wheats 
promptly filled. Try our re- 
cleaned 37 pound No. 3 white 
oats. They will please your 
trade. 


Operating Elevator ‘‘L” 
MINNEAPOLIS, MINN. 


CHARCOAL 
COD LIVER OIL 
DRIED BUTTERMILK 
PEARL GRIT 


Bag Lots -- Ton Lots 


Dadmun-LaBudde 
Company 


NORTH MILWAUKEE 
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|| All A-C Feeds are made from l 


100% PURE | 


the best of Grain and Pro- | 
tein Concentrates. 


A-C BABY CHICK FEED | 
A-C BABY CHICK MASH | 
A-C EGG PRODUCER 
A-C DEVELOPER 
A-C SCRATCH 


Guaranteed to produce results. | 


WRITE FOR SAMPLES 


Wisconsin Milling | 
Company 


MENOMONIE, WISCONSIN 


a 
4 
|| 


E. J. KOPPELKAM 


GRAIN FUTURES 


373 Broadway 


MILWAUKEE, WISCONSIN < ‘ 
Phones Broadway 32, Broadway 783 NEW RICHMOND ROLLER MILLS CO. | 
Member Chamber of Commerce NEW RICHMOND, WISCONSIN 


Our service and quality is as good as — 


H i A WA T H A our picture. 


: Wecan give you NINETY-SIX differ- 
Grain Company ent ITEMS and ship them in twenty- 
MINNEAPOLIS, MINN. four hours. 
3 Write for our circular on Doughbo 
SCREENINGS — 


flour and feeds. 
GRAIN—FEEDS 


We Specialize in the Better 


MIXED CARS ARE OUR SPECIALTY 


Get Our Samples and Prices 


Call us on the phone if you want a carload. 


ERE 
oe he he 
usiness 
oe 
es 
They are profitable D EP ENDABILITY * 
BROS. We aim to live up to this standard ... 
EstasuisHep 1894 * 
PRINTERS When in the market get our prices on : 
LITHOGRAPHERS 
BINDERS corn, oats, barley, wheat all grades. . 
344-346 MILWAUKEE STREET 
Puone 1076 MILWAUKEE We handle all grades mill feeds, malt * 

Broapway WISCONSIN 


sprouts, brewers’ dried grains, hominy, 
linseed meal, cottonseed meal, Clinton 
corn gluten, in fact feed and grain of 
all kinds for both the manufacturer and 


WHOLESALE JOBBERS 


O. P. 34% the retailer. 
LINSEED OIL MEAL Puone: BROADWAY 4961 
Exclusively 


| DONAHUE-STRATTON COMPANY 
Bergman Mill Feed, 


MILWAUKEE 
Inc. Brokers for Operating 
ae CLINTON CORN GLUTEN and C. & N. W. RAILWAY ELEVATORS 
Corn Exchange Building CORN OIL CAKE MEAL AT MILWAUKEE 


Bock. 


MINNEAPOLIS, MINN. 
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I. B. SWANSON CO. 


MILLFEED 


Corn Exchange Minneapolis 


Personal 
Attention 


SHIP TO 


OY 1. CAMPBELL Grain ana seeps 


MILWAUKEE, WISCONSIN 
Authorized Successor to RUNKEL & DADMUN 


GET MY PRICES—SAVE MONEY 


A. L. STANCHFIELD 


Carlots and Mixed Cars 
FLOUR, MILLFEED 
OILMEAL, ETC. 


502 Corn Exchange Bldg. 
MINNEAPOLIS, MINN. 
“‘Stand by Stan’’ 


Western Terminal Elevator Company 
Can ship direct from our terminal at Sioux City or from our country elevators 
* Wire for delivered price on corn and oats * 


GRAIN EXCHANGE 


SIOUX CITY, IOWA 


Minnesota Feed Company 


Feed, Grain, Screenings 
Write for Prices 
MINNEAPOLIS, MINN. 


DANIEL F. RICE 


223 POSTAL TELEGRAPH BLDG., 


CHICAGO 


Careful Personal Attention to Speculative Trades in Future Markets 


GRAINS, PROVISIONS, COTTON 


MEMBER CHICAGO BOARD OF TRADE 


PHONES: HAR. 0622—HAR. 0625 


E. L. PHELPS & CO. 
MINNEAPOLIS, MINN. 
GRAIN—FEEDS 
Manufacturers of 


“‘Franklin’’ Ground Flax Screenings 
**Dandy”’ Ground Grain Screenings 


DELMAR CO. 


Shippers Sulphured and Natural 
Oats and Barley, Durum Wheat 
and Buckwheat. 


MINNEAPOLIS, MINN. 


Camel Wheat Feed 


“A Summer Seller’’ 
Phone: Geneva 2911 


EXCELSIOR MILLING CO. 


827 Flour Exchange 
MINNEAPOLIS, MINN. 


Corno HyGrade Oat Feed 


—13% Protein— 
Also Reground Hulls, Rolled 
Oats and Corno Feeding Oatmeal 


Three Minute Cereals Co. 


Cedar Rapids, Iowa 


J. ERNEST McLAUGHLIN 
Certified Public (Wis.) 


McLAUGHLIN and COMPANY 
Audits—Costs—Systems 
1322 First National Soo Line 
Buildin 

Minneapolis, Min 
Grain and Milling Audits 


1,000 Bushel 
GRAIN FUTURES 1:20 Byshet 
Private Long Distance Phone 


Office and Exchange Floor 
Broadway 1738 
INC. 


B. J. ASTON, 


No. 9 Chamber of Commerce, MILWAUKEE 


North American Seed Co. 
Wholesale 
Field and Grass Seed 


Reed and Florida Sts. 
MILWAUKEE, WISCONSIN 


WRITE FOR QUOTATIONS 


Maney Brothers Mill& Elevator Co. 
Mixed Cars Shipped Immediately 
GROUND FEED 
Sacked Grain—WMill Feed 
1809-11 Minnehaha Ave. MINNEAPOLIS, MINN. 


& Co, 


win} 192 N. Clark St. Chicago, Ill. 


Solicits Consignments 
HAY and STRAW 


Good Sales—Prompt Returns 


IOWA MILLING CO. 


CEDAR RAPIDS, IOWA 
Shippers of 
CORN and OATS 


Cedar Rapids Weights and Grades 
Get our prices—We can save you Money 


Mailing 


Will increase —~ 


4 >. 
Louis 


Genuine German | 


Cooking and Baking 


by Lina Meier, size 514x8, bound in 
full cloth, is published in English- 
German, (832-pp.) $4.50; in English 
wy pp.) $3.00; in German (416 pp.) 

$3.00. Ask your bookseller; if he 
cannot = ply it, call at the pub- 
lishers: etzel Bros. Printing Co., 
328 Broadway, Milwaukee, Wis. 


The easiest way to uniformly 

feed Cod Liver Oil and Yeast 

to Poultry is through the New 

Product called LAY-EGG. 
Write For Proposition 


THE LAY-EGG COMPANY 
MILWAUKEE, WIS. 


M. G. Rankin & Co. 
SHIPPERS OF 
Feeding Stuffs and Grain 


20-21 Chamber of Commerce 
Milwaukee, Wis. 


Storage 


Excellent Feed Storage Facilities. 


Negotiable Warehouse Receipts Issued. 
ASK US FOR OUR LOW STORAGE RATES. 
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Prairie Queen Flour 
Is Good Flour 


Let us show you Wisconsin 
dealers who say, ‘“‘If we can 
get a customer to buy one bag 


of Prairie Queen he'll come Sterling Poultry Feeds 


back to buy a barrel. 
A COMPLETE LINE OF 


SCOTT LOGAN MILLING CO. MIXED GRAIN FEEDS 
SHELDON, IOWA and F 
GUARANTEED-TO-SATISFY MASHES 
also 


Mother’s Favorite MIXED CARS a 
Containing any of the standard mill feeds-- ee 


Fine self rising pancake, | bran, middlings, rolled oats, oil meal, etc., 
buckwheat and pure as well as oyster shell, animal protein 


roducts, dairy feed, etc. 
buckwheat flour. 


WHY NOT SUPPLIES 
FROM A MEMBER OF 


Write, wire, phone for quotations on requirements 
of any size. 


Wire or phone for prices. 


FEEDS AND SEEDS 
MINNEAPOLIS, MINN. 


Northrup, King & Co. 


| Company | Reeseville Elevator 


Company Wiscor WISCONSIN” 
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F. J. PHELAN CO. 


418 Chamber of Commerce 


MILWAUKEE, 
WIS. 


A progressive Feed lie. 


from Eastern Wisconsin writes 


May 11, 1926. 
Gentlemen:- 


Will give you rush order on our car Gluten 
Feed. Contract reads May 20th shipment 
but we can use same immediate. Gluten Feed 
has been a good business with us this year, and 
willsay that CREAM OF CORN has filled the 
bill satisfactory. OUR WEIGHTS HAVE 
ALWAYS HELD OUT NICELY. 


- (Signed by a Sheboygan County 
Dealer) 


“Grain Futures” 


Special Attention to Hedges 


TWINE NEEDLES 


If it’s a BAG. We have It. 
Should You Have a Surplus, 
want it’’ 


Fredman Bag Co. 


Established 1889 


Cream of Corn Gluten does fill the bill— 


because it contains all of the richness and cream of 
the corn. Same price and guarantees as on other 
Gluten--and the best product on the market. If you 
want the Gluten business--handle--CREAM OF CORN 


36 Years Honest Service 
MILWAUKEE, 
WISCONSIN 


LABUDDE FEED & GRAIN Co. 


EXCLUSIVE DISTRIBUTORS 
MILWAUKEE :-: WISCONSIN 


oO 
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Che feed Bag 


“The Dealers’ Pater™ 


Vol. 2. No. 8. 


Auaust, 1926 


DAVID KNOX STEENBERGH 


Managing Editor 


date of issue. 


Published monthly at Milwaukee for re- 
tail feed, flour, grain, coal and allied 
dealers. 


Changes in advertising copy may be sub- 
mitted up to the 15th of the month preceding 
Last closing date, the 25th. 
For advertising rates, etc., address The Feed 
Bag, 86 Michigan street, Milwaukee. 


roducts 
The only strictly retail dealer pub- 
lication in the field. Subscription price—$2.00 
per year. 


Copyright, 1$26, Editoral Service Co., Inc. 


LINSEED 
MEAL 


We want to quote 
every carload buyer 
of Linseed Meal in 
the territory served 
by Minneapolis and 
Superior Mills. We 
always have Lin- 
seed Meal to offer. 
Send us a post card 
today and we will 
wire quotations to- 
morrow. If you 
don't know us, look 
us up. We have 
meal for quick ship- 
ment now. 


STUHR - SEIDL 
COMPANY 


Chamber of Commerce 


MINNEAPOLIS 


We 


Make 


SPENCE FLAX SCREENINGS 


LaBudde Sells 
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FRANKE GRAIN CO. 


Established 1892 
GRAIN AND FEED 


MILWAUKEE - WISCONSIN 


00 
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Deutsch & Sickert 
Company 
JOBBERS AND DISTRIBUTORS OF 
High Grade FEED of All Kinds 


CROWN, 


.. HIGH GRADE ... 
GROUND SCREENINGS 


14146% Protein, 8% Fat, 14% Fibre 


None Better 


Buy Send Us 


CORN, OATS or YOUR GRAIN 
BARLEY and 


HERE HAY 


Consignments—‘“‘To Arrive’’ Offers 
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ANALYSIS 
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S“ADISH MILLING 
Mi 
ESS 


24% PROTEIN 


A Money Maker for the 
Dealer and the 
Feeder 
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‘“‘THE HIGHEST PRICED FLOUR IN AMERICA 
AND WORTH ALL IT COSTS”’ 


CLOVER LEAF STANDARD - BALL 


PURE WHEAT | © WHEAT 
WHEAT MIDDLINGS FLOUR 
BRAN MIDDLINGS 
KING MIDAS | KinG MIDAS KING MIDAS 
| MILL COMPANY MILL COMPANY? COMPANY? 


MIDAS MILL Co. 


MINNEAPOLIS, MINN. 
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